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Water-as-a-Service™

Seven Seas Water is a multinational provider of 
desalination, wastewater treatment and water reuse 
solutions. Its desalination solutions provide more 
than 8.5 billion gallons of potable and high purity 
industrial process water under long-term contractual 
arrangements per year for municipal and industrial 
customers. Its wastewater treatment and water reuse 
solutions include scalable modular treatment plants, 
field-erected treatment plants and temporary bypass 
plants that are used by its customers to treat and 
convert wastewater into effluent or reclaimed water 
prior to being released back into the environment.

Quench is a leading provider of point-of-use (POU) filtered 
water systems, including bottleless water coolers, ice 
machines, sparkling water dispensers and coffee brewers. 
It has more than 140,000 company-owned units installed 
at over 50,000 institutional and commercial customers 
across the U.S. and Canada.  Quench systems purify a 
customer’s existing water supply, providing a reliable, 
convenient and sustainable alternative to bottled or 
unfiltered tap water.  Quench also serves thousands of 
additional customers through a network of over 250 
dealers purchasing Quench coolers and filters under the 
Pure Water Technology and Wellsys brand names.

AquaVenture is a multinational provider of Water-as-a-Service®, or WAAS®, solutions that provide our customers 
with a reliable and cost-effective source of clean drinking water, processed water, wastewater treatment and 
water reuse solutions, primarily under long-term contracts that minimize capital investment by the customer.  We 
believe our WAAS business model offers a differentiated value proposition that generates long-term customer 
relationships, recurring revenue, predictable cash flow and attractive rates of return. We generate revenue from 
our operations in North America, the Caribbean and South America, and are pursuing expansion opportunities in 
North America, the Caribbean, South America, Africa, the Middle East and other select markets. We deliver our 
WAAS solutions through two operating platforms: Seven Seas Water and Quench.  

About the Company
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Financial Highlights
For the Year ended December 31, 2018  2017  2016
(In USD thousands)     
Revenues $145,608 $120,763 $111,572
Cost of revenues 68,106  56,408  52,831 
Gross profit 77,502  64,355  58,741 
Selling, general and administrative expenses 83,645  72,421  70,876 
Loss from operations (6,143)  (8,066)  (12,135) 
Other expense, net (15,896)  (13,387)  (8,419)  
Loss before income tax expense (22,039)  (21,453)  (20,554)
Income tax expense (benefit) (1,311)  3,441  365
Net loss (20,728) (24,894)  (20,919)
Foreign currency translation adjustment (404) (17)   –
Comprehensive loss $ (21,132) $ (24,911) $ (20,919)

Adjusted EBITDA $ 48,555 $ 39,236 $ 33,093 
Principal collected on the Peru construction contract $ 4,900 $ 4,514 $ 717
Adjusted EBITDA plus principal collected on the 
  Peru construction contract $ 53,455 $ 43,750 $ 33,810   

    
As of December 31,  2018  2017  2016
(In USD thousands)     
Cash and cash equivalents $ 56,618 $118,090 $ 95,334  
Working capital $ 64,626 $131,381 $ 77,676
Property, plant and equipment, net and construction 
  in progress $165,491 $123,208 $125,490 
Total assets $725,463 $553,945 $535,724 
Current portion of long-term debt $ 6,494 $ 6,483 $ 27,963  
Long-term debt $313,215 $167,772 $115,753 
Total shareholders’ equity $336,598 $344,196 $358,655

Note: See “Key Metrics and Non-GAAP Reconciliations” section after the Form 10-K of this Annual Report for the definition of Adjusted 
EBITDA, a reconciliation of Adjusted EBITDA to its most comparable GAAP financial measure, and a description of the principal collected 
on the Peru construction contract.



We are excited to update you after completing a remarkable 
second year as a public company.  During 2018, we 
meaningfully expanded our participation in the water 
segments we serve, organically and through the completion 
of eleven transactions, including the acquisitions of AUC 
Acquisitions Holdings, LLC (“AUC”) and Pure Health 
Solutions, Inc. (“PHSI”), our two largest acquisitions since 
becoming a publicly traded company.  We invested more than 
$200 million in acquisitions during 2018 that will generate 
incremental Adjusted EBITDA (a non-GAAP measure) at 
attractive rates of return and grow our capabilities in offering 
Water-as-a-Service (or WAAS) solutions to more customers, in 
more locations and with a broader array of product offerings. 
To help fund these acquisitions, we amended our corporate 
credit agreement to expand our borrowing capacity and 
reduce our average interest rate.  

In addition to robust operational performance and growth, 
we achieved strong financial results.  For the full year 2018, we 
grew revenues 21% over the prior year to $145.6 million.  We 
also reported Adjusted EBITDA plus principal collected on 
the Peru construction contract of $53.5 million, a 22% increase 
over 2017.  In addition, we continued to leverage our existing 
platform with an Adjusted EBITDA Margin of 33.3%, which 
increased 80 basis points over the prior year.

As we strive to maintain this momentum through 2019 and 
beyond, we continue to focus on growing internally-generated 
cash flow and investing in organic expansion and strategic 
acquisitions in the applications of desalination, wastewater 
treatment and point-of-use purification.  Across all of 
AquaVenture, our team brings great passion to our purpose of 
creating clean water solutions for customers around the world.

OUR OPERATING PLATFORMS

Seven Seas Water
Desalination and Wastewater Treatment Solutions  
Address Global Water Concerns

Seven Seas Water had a transformational year in 2018, which 
included strong performance in its core desalination operating 
locations and, most notably, the completion of the acquisition 
of AUC, which provides wastewater treatment and water reuse 
solutions primarily to property developers and municipal 
customers in the United States.  The products and services 
offered by AUC include scalable modular treatment plants, 
field-erected treatment plants and temporary bypass plants, 
which are used by customers to treat and convert wastewater 
into effluent or reclaimed water prior to being released back 
into the environment.

This acquisition meaningfully expanded our capabilities 
and presence in the wastewater treatment and water reuse 
markets, while also enhancing AquaVenture’s footprint in 
the United States.  In addition, AUC provides Seven Seas 
Water with a unique cross-selling value proposition of being 
able to provide customers both desalination and wastewater 
treatment solutions.

These solutions help combat growing concerns around global 
water supply.  The United Nations developed Sustainable 
Development Goals to address the most pressing global 
challenges facing the world today and goal number 6 is 
‘Clean Water and Sanitation.’  Water scarcity, poor water 
quality and inadequate sanitation already negatively impact 
millions of people across the world and are forecast to get 
worse as the supply drought continues.  Seven Seas Water 
has always focused on the production of clean, potable 
water for consumption by customers who typically operate in 
regions with limited access to potable water. Now, through the 
acquisition of AUC, we can meaningfully enter the wastewater 
treatment and water reuse industries to provide more 
solutions for addressing these critical issues. In addition, we 
utilize the best available technology and most energy-efficient 
equipment to minimize our impact on the environment.

For the full year of 2018, Seven Seas Water generated 
revenues of $66.4 million, representing annual growth of 
15%, and Adjusted EBITDA plus principal collected on our 
Peru construction contract of $36.6 million, representing 18% 
annual growth.  Adjusted EBITDA Margin grew by 200 basis 
points to 47.7%.

Dear Fellow Shareholder,
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Quench
Environmentally Sound Point-of-Use Water Filtration

Our Quench segment focuses on providing clean drinking 
water while eliminating plastic waste, saving energy and 
decreasing the carbon footprint in our environment. Quench 
grew tremendously during 2018, primarily due to the 
successful execution of its acquisition and integration strategy, 
which included the completion of 9 acquisitions during the 
year.  The combination of these acquisitions, along with strong 
organic growth and an improving annual unit attrition rate, 
grew Quench’s portfolio to over 50,000 customers and 140,000 
company-owned units on rental agreements.  In addition, 
Quench’s footprint was expanded into new markets while 
customer density was increased within its existing footprint, 
which currently includes over 250 of the top metropolitan 
statistical areas in the US and Canada.  

Some of the more notable acquisitions completed during 
2018 include: Wa-2 Water in March, which signifi cantly 
increased Quench’s Canadian presence; Alpine Water in

August, which added approximately 16,000 point-of-use 
units to Quench’s installed base, including several Fortune 
500 customers and a large national installed base; and PHSI 
in December, a provider of fi ltered water coolers and related 
services through direct and indirect sales channels.  

PHSI was Quench’s largest and most strategic acquisition 
of the year.  PHSI added approximately 13,000 company-
owned units and more than 4,400 commercial end-users in 7 
major markets to Quench’s installed rental base.  In addition, 
PHSI’s extensive network of branded Pure Water Technology 
dealers brought signifi cant scale to Quench’s growing 
indirect dealer business, expanded its product development 
and manufacturing capabilities and increased sourcing 
volumes. The strong dealer relationships developed from 
this acquisition also make Quench well-positioned for 
potential future acquisition opportunities.
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AquaVenture’s ordinary shares began trading publicly on October 6, 2016.  The following graph is a comparison of the 
cumulative total returns for AquaVenture ordinary shares as compared with the cumulative total returns for the 2018 
Industry Peer Group and the Russell 2000 Index. Cumulative total return was computed by dividing the difference of the 
price of our ordinary shares at the end and beginning of the measurement period by the price of our ordinary shares 
at the beginning of the measurement period.  Cumulative total return assumes reinvestment of dividends, if any, in the 
calculation and is based on an assumed $100 investment on October 6, 2016, with all returns for the 2018 Industry Peer 
Group weighted based on market capitalization at the beginning of each measurement period.  The comparisons in the 
graph below are based on historical data and are not intended to forecast possible future performance.  For purpose of 
the graph below, AquaVenture has been excluded from the 2018 Industry Peer Group.

Stock Price Performance

Investment of $100 October 6, December 31, December 31, December 31,
on October 6, 2016 2016 2016 2017 2018

AquaVenture $ 100.00 $ 111.75 $ 70.71 $ 86.06

Russell 2000 Index $ 100.00 $ 109.28  $ 125.28 $ 111.49

2018 Industry Peer Group $ 100.00 $ 100.36 $ 134.04  $ 133.10

American States Water Co.
American Water Works Co.
Aqua America Inc.
Badger Meter Inc.
California Water Service Group
Connecticut Water Service Inc.
Consolidated Water Co.

Cott Corp.
Energy Recovery Inc.
IDEX Corp.
Middlesex Water Co.
Primo Water Corp.
Xylem Inc. 
York Water Co.

2018 Industry Peer Group



For the full year of 2018, Quench generated revenues of 
$79.2 million, representing annual growth of 26%, Adjusted 
EBITDA of $20.4 million, representing 23% annual growth, 
and Adjusted EBITDA Margin of 25.8%.

Our Water Mission

As we continue on our growth trajectory in 2019 and 
beyond, we remain focused on building our foundation of 
long-term, recurring revenue through the execution of our 
organic and inorganic growth strategies.  Since AquaVenture 
was founded in 2006, we have maintained our mission of 
becoming a leading provider of water purifi cation solutions 
and we have continued to execute on that mandate.  Within 
the water industry, our products and services address the full 
life cycle of water – from creation of potable water through 
desalination, to on-demand consumption of water through 
point-of-use water fi ltration, and ultimately to the treatment 
of wastewater before it is released back into our environment 
or reused for other purposes. 

We will continue our mission to deliver strong economic 
returns for our shareholders and bring clean, potable water 
to more people throughout the world. We would like to 
thank our AquaVenture teammates for their contributions 
and efforts throughout this highly successful year.  We would 
also like to thank you, our shareholders, for your continued 
support and belief in our company. 

Sincerely,

Tony Ibarguen
President and CEO
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Tony Ibarguen

We will continue our mission to deliver strong economic returns for our shareholders 
and bring clean, potable water to more people throughout the world. 

Doug Brown
Chairman

AquaVenture’s Focus on Sustainability

AquaVenture strives to incorporate sustainable environmental practices in its operations.  We continually seek 
to improve our product offerings and business practices in an effort to reduce our environmental footprint. 

A standard Quench water cooler replaces the need for approximately 150 5-gallon plastic water jugs per year 
and all the associated production and transportation costs.  Quench’s point-of-use systems save energy and 
water, reduce dependence on petroleum, and help reduce the emission of greenhouse gases.  No plastic 
bottles.  No water deliveries.  No wasted energy.  No landfi ll waste. 

Seven Seas Water’s desalination solutions provide clean, potable water to customers who have typically lived 
or operated in regions with limited access to potable water.  We utilize the best available technology and 
most energy-effi cient equipment to minimize our impact on the environment.  

Wastewater treatment removes harmful bacteria and chemicals in a water supply, preventing pollution of 
our natural resources.  In addition, water reuse technologies repurpose treated wastewater for irrigation and 
other uses, conserving water to help battle water scarcity. 
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Business.

Overview



Corporate Reorganization & Initial Public Offering

Desalination Solutions 



 Own, Operate and Maintain 



 Our Desalination Plants 

Trinidad 

United States Virgin Islands 



Curaçao 

St. Maarten 

British Virgin Islands 

Peru 



Other Plants 

Wastewater Treatment and Water Reuse Solutions 

 
 

Customers 



Business Development 



Competition 



Products 

Sales and Marketing 



Customers 

Customer Service 

 

Competition 



Global Desalination Market 

Wastewater Treatment and Water Reuse Market  



U.S. Water Cooler Market 

Differentiated Water-as-a-Service Business Model 

Excellence in Execution Driven by Engineering and Operational Expertise 

Experienced Management Team with Demonstrated Track Record 



Strong Competitive Position Supported by Long-Term Customer Relationships 

Significant Experience Identifying and Integrating Acquisitions 

Strong Financial Performance 

Continue to be an Industry Leader in Quality, Service and Efficiency 



Drive Sustainable and Profitable Growth 

Develop New Business Opportunities and Add New Customers for Growth 

Drive Growth through Increased Sales to Current Customers 



Continued Development of New Product Offerings to Open New Market Opportunities 

Selectively Pursue Acquisitions 





Risk Factors 

Our results of operations may fluctuate significantly based on a number of factors. 
 

•

•

•

•

•

•

•



•

•

•

•

•

•

•

•

•

•

•

•

The future growth of our business is dependent on our ability to identify and successfully complete acquisitions for 
both our Seven Seas Water and Quench businesses, and to operate any acquired assets or businesses profitably. 
 



•

•

•

•

•

•

Our Seven Seas Water desalination business is dependent on a small group of customers for a significant amount of 
our revenue. 
 



•

•

•

•

•

•



Failure to retain certain key personnel or the inability to attract and retain new qualified personnel could negatively 
impact our ability to operate or grow our business. 
 

 
In Curaçao, our customer is dependent on Petróleos de Venezuela S.A., or PDVSA (the state-owned oil company of 
Venezuela), and any financial or other issues our customer experiences with PDVSA could adversely affect our 
results of operations and financial condition. Further, our water sales agreement, if not extended or renewed by the 
end of 2019, would materially reduce the revenues, results of operations and cash flows of our Seven Seas Water 
business. 
 

 
The future growth of our Seven Seas Water business is dependent on our ability to identify and secure new project 
opportunities in a competitive environment. 
 



A number of factors may prevent or delay our Seven Seas Water business from building new desalination plants and 
expanding our existing desalination plants, including our dependence on third-party suppliers and construction 
companies. 
 



Our ability to meet customer needs is dependent on the successful and efficient operation of our Seven Seas Water 
desalination facilities, which can be adversely impacted by a number of factors. 
 

•

•

•

•

•

•

•

•

•

•



Our negotiations of changes to existing desalination customer contracts may not be successful and may adversely 
affect our business and results of operations. 
 

 
If the rental portion of our business experiences a higher annual unit attrition rate than forecasted, our revenues 
could decline and our costs could increase, which would reduce our profits and increase the need for additional 
funding. 
 

Increased competition could hurt our Quench business. 
 



Certain of our long-term water supply contracts under our Seven Seas Water business require us to transfer 
ownership of the desalination plant to the customer upon expiration or termination of the contract, or permit the 
customer to purchase the desalination plant in accordance with the contract before the expiration or termination of 
the contract. 
 

The political, economic and social conditions impacting our geographic markets may adversely affect our Seven Seas 
Water business. 
 



Severe weather conditions or natural or man-made disasters may disrupt our operations and affect the demand for 
water produced by our Seven Seas Water business or ability to produce water, any of which could adversely affect our 
financial condition, results of operations and cash flows. 
 

•

•

•

•

•

•

•

•



We face possible risks associated with the physical effects of climate change. 
 

 
We may sustain losses that exceed or are excluded from our insurance coverage or for which we are not insured. 
 



Our Seven Seas Water desalination operations may be affected by tourism and seasonal fluctuations which could 
affect the demand for our water. 
 

Quench’s largest customers account for a significant percentage of Quench’s revenues, and our business would be 
harmed were we to lose these customers. 
 

Certain of our water supply contracts do not contain “take-or-pay” obligations, which may adversely affect Seven 
Seas Water’s financial position and results of operation. 
 

Our ability to compete successfully for acquisition opportunities and otherwise implement successfully our expansion 
strategy depends, in part, on the availability of sufficient cash resources, including proceeds from debt and equity 
financings. 
 



Our substantial indebtedness could affect our business adversely and limit our ability to plan for or respond to 
changes in our business, and we may be unable to generate sufficient cash flows to satisfy our liquidity needs. 
 

•

•



•

•

•

We have significant cash requirements and limited sources of liquidity. 
 

•

•

•

•

•

•

•

•

•

•

•

•

•

•



As a part of our growth strategy, we have used, and expect to continue to use, project financing, which may adversely 
affect our financial results. 
 

•

•

•

•

•

•

•

•

Future revenue for our long-term water supply agreements under our Seven Seas Water business is based on certain 
estimates and assumptions, and the actual results may differ materially from such estimated operating results. 
 

Our emergency response services under our Seven Seas Water business expose us to additional challenges and risks. 
 



The profitability of our Seven Seas Water facilities is dependent upon our ability to estimate costs accurately and 
acquire, construct and operate plants within budget. 

Failure to comply with laws, regulations and policies, including the U.S. Foreign Corrupt Practices Act or other 
applicable anti-corruption legislation, could result in fines, criminal penalties and an adverse effect on our business. 
 



Fluctuations in interest rates may adversely impact our business, financial condition and results of operations. 
 

Our inability to negotiate pricing terms in U.S. dollars may adversely impact our Seven Seas Water desalination 
business, financial condition and results of operations. 
 

Our business and ability to enforce our rights under agreements relating to our Seven Seas Water business may be 
adversely affected by changes in the law or regulatory regimes in the jurisdictions in which we operate. 
 

•

•

•

Operational and execution risks may adversely impact the financial results of our Quench business. 
 



Our multi-year contracts under our business may limit our ability to quickly and effectively react to general economic 
changes. 
 

Changes in demand for our Quench products and services may affect operating results. 
 

In our Quench business, we face the risk that our customers may fail to properly maintain, use and safeguard our 
equipment, which may negatively affect us as the providers of the systems. 
 

Many of our Seven Seas Water facilities are located on properties owned by others. If our landlords restrict our 
access to those properties or damage our facilities or equipment, our ability to develop, operate, maintain and remove 
our equipment would be adversely affected. 
 

We rely on information technology and network infrastructure in areas of our operations, and a disruption relating to 
such technology or infrastructure could harm our business. 
 



Failure to maintain the security of our information and technology networks, including information relating to our 
service providers, customers and employees, could adversely affect us. 
 

We may experience difficulty obtaining materials or components for our Quench products. 
 



Our holding company structure effectively subordinates our parent company to the rights of the creditors of certain of 
our subsidiaries. 
 

Seven Seas Water may invest in projects with third-party investors that could result in conflicts. 
 

•

•

Our ability to grow our business could be materially adversely affected if we are unable to raise capital on favorable 
terms. 
 

•

•

•

•

•

•



An impairment in the carrying value of long-lived assets, contract costs, goodwill or intangible assets would 
negatively impact our consolidated results of operations and net worth. 
 

We may not be able to adapt to changes in technology and government regulation fast enough to remain competitive



Changes in tax law, determinations by tax authorities and/or changes in our effective tax rates may adversely affect 
our business and financial results. 
 

•

•

•

•

•

•

•

We could be adversely impacted by environmental, health and safety legislation, regulation and permits and climate 
change matters. 
 



We are subject to litigation and reputational risk as a result of the nature of our business, which may have a material 
adverse effect on our business. 
 

We will incur significant costs as a result of operating as a public company, and our management will devote 
substantial time to new compliance initiatives. We may fail to comply with the rules that apply to public companies, 
including Section 404 of the Sarbanes-Oxley Act of 2002, which could result in sanctions or other penalties that 
would harm our business. 



We have adopted certain new accounting pronouncements, and expect to adopt other new accounting 
pronouncements for 2019, that will result in changes to our previously reported results and forecasts and the patterns 
of our revenues, gross profit, net loss and other key metrics, including non-GAAP measures. 



U.S. holders of our ordinary shares may suffer adverse tax consequences if we are characterized as a passive foreign 
investment company. 
 

You may be subject to adverse U.S. federal income tax consequences if we are classified as a Controlled Foreign 
Corporation. 
 

Comprehensive tax reform legislation could adversely affect our business and financial condition. 



Significant developments from the recent and potential changes in U.S. trade policies could have a material adverse 
effect on us.

 

Insiders have substantial control over us, which could limit your ability to influence the outcome of key transactions, 
including a change of control.  

Anti-takeover provisions in our memorandum and articles of association could make an acquisition of us, which may 
be beneficial to our shareholders, more difficult and may prevent attempts by our shareholders to replace or remove 
our current management and limit the market price of our ordinary shares.  

•



•

•

•

•

•

•

It may be difficult to enforce a U.S. or foreign judgment against us, our directors and officers outside the United 
States, or to assert U.S. securities laws claims outside of the United States.  

As the rights of shareholders under British Virgin Islands law differ from those under U.S. law, you may have fewer 
protections as a shareholder.  



Shareholders in British Virgin Islands companies may not be able to initiate shareholder derivative actions, thereby 
depriving a shareholder of the ability to protect its interests.  

The laws of the British Virgin Islands provide limited protection for minority shareholders, so minority shareholders 
will not have the same options as to recourse in comparison to the United States if the shareholders are dissatisfied 
with the conduct of our affairs.  

Foss v. Harbottle

If securities or industry analysts do not publish or cease publishing research or reports about us, our business or our 
market, or if they change their recommendations regarding our share, our share price and trading volume could 
decline.  



Future sales of our ordinary shares in the public market could cause our share price to fall.  

We do not intend to pay dividends for the foreseeable future.  

Unresolved Staff Comments.

Properties.



Legal Proceedings.

Mine Safety Disclosures.



Market for Registrant’s Common Equity, Related Stockholder Matters and Issuer Purchases of 
Equity Securities. 

Market Information 

 

Holders 

Dividends 

Securities authorized for issuance under equity compensation plans  

 



Use of Proceeds from Registered Securities 



Selected Financial Data.



Management’s Discussion and Analysis of Financial Condition and Results of Operations.



•

•

•

•

•

•



2018 Acquisition Activities 



 Operating Segments 
 



Revenues 

Seven Seas Water 



Quench 

Cost of Revenues 

Seven Seas Water 



Quench 

Selling, General and Administrative Expenses 

Seven Seas Water 



 Quench 

Other Expense and Income 

Seven Seas Water 



Time and Expense Associated with New Business Development 

Existing Customer Relationships 



Acquisition of Existing Assets or Business 

Entry into New Markets 

Changes to Sales Volume, Costs of Sales and Operating Expenses 



Contractually Scheduled and Negotiated Changes to Terms and Conditions 

Customer Demand and Certain Other External Factors 

•

•

•

•

•

•

•

•



•

•

•

•

•

Quench 

Attracting New Customers 

Customer Relationships 

Strategic Acquisitions 



Changes to Cost of Sales and Operating Expenses 

Corporate and Other 

Changes to Operating Expenses 



Adoption of New Accounting Pronouncements 

New Accounting Pronouncements to be Adopted 



Critical Accounting Policies and Estimates

Recoverable Amount of Goodwill and Intangible Assets 



Business Combinations 

 
Share-Based Compensation 

•



•

•

•

•

Income Taxes 





 



Comparison of Year Ended December 31, 2018 and 2017 

Revenues 

Seven Seas Water 

Quench 

 
Total revenues 



 
Gross margin 

Seven Seas Water 

Quench 

Total gross margin 



Selling, general and administrative expenses 



Other expense 

Income tax expense (benefit) 



Comparison of the Years Ended December 31, 2017 and 2016 
 

Revenues 

Seven Seas Water 

Quench 

 
Total revenues 



 Gross margin 

Seven Seas Water 

Quench 

Total gross margin 



 
Selling, general and administrative expenses 
 

Other expense 



Income tax expense (benefit) 



Overview 

•

•

•

•

•

Subsidiary Distribution Policy



Cash Flows 

Operating Activities 

Investing Activities 



Capital Expenditures on Fixed Assets and Investments in Long-Lived Assets 

Significant 2018 Acquisitions 

 Financing Activities 



 
Corporate Credit Agreement 
 



BVI Loan Agreement 
 



Other Debt 
 

Contractual Obligations and Other Commitments 

Off-Balance Sheet Arrangements 

Other Matters



Quantitative and Qualitative Disclosures About Market Risk.

Credit Risk

Interest Rate Risk

Foreign Exchange Risk



Financial Statements and Supplementary Data. 

 

AquaVenture Holdings Limited 



 

Opinion on the  Financial Statements 

Change in Accounting Principle  

Revenue from Contracts with Customers

Basis for Opinion 











Corporate Reorganization 

•

•



Initial Public Offering 

Basis of Presentation 

Use of Estimates 

Cash and Cash Equivalents 

Restricted Cash 



Trade Receivables, net 

Inventory 



Revenue Recognition 

Bulk Water Sales and Service.

Service Concession Arrangements.



Rental of Equipment.

Product Sales 



 

Contract Costs

Sales Taxes Assessed by Governmental Agencies 



Property, Plant and Equipment 

Construction in Progress 

Capitalized Interest 

Long-term Receivable 



Goodwill and Other Intangible Assets 

Long-Lived Assets 



Share-Based Compensation 

Asset Retirement Obligations 

Acquisition Contingent Consideration 

Income Taxes 



Fair Value Measurements 

•

•

•

Foreign Currency 

Business Combinations 



Adoption of New Accounting Pronouncements



 
Reclassification



New Accounting Pronouncements to be Adopted 

Lessee accounting

Lessor accounting



 
Business Combinations 

Pure Health Solutions, Inc. 



FB Global Development, Inc., d/b/a Bluline 



 
AUC Acquisition Holdings 



 
Alpine Water Systems, LLC



 
 

 
 

 



Wa-2 Water Company Ltd.



 

Wellsys USA Corporation 
 

Aguas De Bayovar S.A.C. 



Pro Forma Financial Information 

Asset Acquisitions 
 

 
La Ferla Group LLC



Clarus Services, Inc., Watermark USA LLC, JMS Group, Inc. and J and C Rigtrup Corp. d/b/a Quality Water 
Services 



Disaggregation of Revenue

 



 
 

 
Contract Assets and Liabilities



 
 
 
 
 
 

Transaction Price Allocated to the Remaining Performance Obligation









Uncertain Income Tax Positions 



Goodwill 

 
 



Other Intangible Assets 

 
 
 
Definite-lived intangible assets 

Indefinite-lived intangible assets 

 
 
 
Definite-lived intangible assets 

Indefinite-lived intangible assets 



 
Corporate Credit Agreement 



BVI Loan Agreement 



Other Debt 

Maturities of Long-Term Debt 

Restricted Net Assets 

Deferred Financing Fees 

•

•



•

Conversion Upon Corporate Reorganization 



Equity Awards Activity Before Corporate Reorganization 

AquaVenture Equity Awards 

 



Quench USA Holdings, LLC Equity Awards 



AquaVenture Equity Awards 

 
Options to Purchase Ordinary Shares 





 
Restricted Awards 

Employee Stock Purchase Plan 



Independent Directors’ Deferred Compensation Program

Share-Based Compensation Expense 



Asset Retirement Obligations 



 
Acquisition Contingent Consideration

Leases 



Change in Control Incentive Bonus Plan 

Litigation 



 
 
 
Cash paid during the period: 

Non-Cash Transaction Information: 









Percentage of total revenues 

Percentage of total revenues 



•



Changes in and Disagreements with Accountants on Accounting and Financial Disclosure.

Controls and Procedures.



Other Information.

Directors, Executive Of cers and Corporate Governance.

Executive Compensation.

Security Ownership of Certain Bene cial Owners and Management and Related Stockholder Matters.

Certain Relationships and Related Transactions, and Director Independence.

Principal Accounting Fees and Services.

Exhibits, Financial Statement Schedules.



Form 10-K Summary











Key Metrics and Non-GAAP Reconciliations



Adjusted EBITDA 

Adjusted EBITDA Margin 

 



 

  



Principal collected on the Peru construction contract 

 
Adjusted EBITDA plus Principal collected on the Peru construction contract 

 





Shareholder Information

Executive Officers
Anthony Ibarguen
President and CEO 
AquaVenture Holdings Limited and 
Quench business 

Douglas Brown
Chairman 
AquaVenture Holdings Limited

Lee Muller 
SVP and CFO 
AquaVenture Holdings Limited and  
Seven Seas Water business

Olaf Krohg 
CEO   
Seven Seas Water business

Board of Directors
Douglas Brown
Chairman 
AquaVenture Holdings Limited

Anthony Ibarguen
President and CEO 
AquaVenture Holdings Limited and 
Quench business 

Debra Coy 
Partner
XPV Water Partners

Hugh Evans 
Independent Investor 

Paul Hanrahan 
CEO 
Globeleq Limited

David Lincoln
Co-Founder and Managing Partner 
Element Partners

Evan Lovell 
Investment Partner
Virgin Group 

Founding Partner
Virgin Green Fund

Cyril Meduña 
Managing Partner and Founder  
Advent-Morro Equity Partners

Richard Reilly
Certified Public Accountant  
and Retired KPMG LLP  
Senior Audit Partner

Ordinary Shares
Trading Symbol: WAAS
New York Stock Exchange

Independent Auditor 
KPMG LLP
100 North Tampa Street
Suite 1700
Tampa, FL 33602

Transfer Agent
Computershare
P.O. Box 505000
Louisville, KY 40233-5000

General Counsel
Goodwin Procter LLP
100 Northern Avenue
Boston, MA 02210

Corporate Offices
AquaVenture Holdings Ltd.
British Virgin Islands 
(Jurisdiction of incorporation or organization)

Wickhams Cay 1
P.O. Box 3140
Road Town, Tortola
British Virgin Islands VG1110

Investor Contact
The Company files Quarterly and Annual 
Reports with the U.S. Securities and 
Exchange Commission on Form 10-Q 
and 10-K, pursuant to the Securities 
Exchange Act of 1934.  Copies of these 
reports may be obtained on our website 
www.aquaventure.com or by calling 
or writing to the Company’s Investor 
Relations Department:
investors@aquaventure.com
855-278-WAAS (9227)

Annual Meeting
The 2019 Annual Meeting of 
Shareholders of AquaVenture Holdings 
Limited will be held on June 7, 2019 at  
8 a.m. local time at the Marriott 
Downtown at CF Toronto Eaton Centre. 

c/o Conyers Corporate Services (BVI) Limited



AquaVenture Holdings Limited
c/o Conyers Corporate Services (BVI) Ltd.
Commerce House,
Wickhams Cay 1
P.O. Box 3140
Road Town
British Virgin Islands 
VG 11110
www.aquaventure.com
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