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This presentation contains and refers to certain forward-looking statements with respect to our financial condition, results of operations and business. These statements constitute forward-looking statements 
within the meaning of Section 21E of the Securities Exchange Act of 1934, as amended (the “Exchange Act”). Forward-looking statements are statements of future expectations that are based on 
management’s current expectations and assumptions and involve known and unknown risks and uncertainties that could cause actual results, performance or events to differ materially from those expressed 
or implied in these statements. Forward-looking statements include, among others, statements concerning the potential exposure to market risks, statements expressing management’s expectations, beliefs, 
estimates, forecasts, projections and assumptions and statements that are not limited to statements of historical or present facts or conditions. Forward-looking statements are typically identified by words 
such as “anticipate,” “assume”, “assures”, “believe,” “confident”, “could,” “estimate,” “expect,” “intend,” “may,” “plan,” “objectives,” “outlook,” “probably,” “project,” “will,” “seek,” “strong”, “target”, “to be” and 
other words of similar meaning. 

These forward-looking statements include, without limitation, statements about the following matters: • our strategies for (i) strengthening our position in specialty carbon blacks and rubber carbon blacks, 
(ii) increasing our rubber carbon black margins and (iii) strengthening the competitiveness of our operations; • the ability to pay dividends at current dividend levels or at all; • cash flow projections; • the 
installation of pollution control technology in our U.S. manufacturing facilities pursuant to our USEPA consent decree; • the outcome of any in-progress, pending or possible litigation or regulatory 
proceedings; and • our expectation that the markets we serve will continue to grow.

All these forward-looking statements are based on estimates and assumptions that, although believed to be reasonable, are inherently uncertain. Therefore, undue reliance should not be placed upon any 
forward-looking statements. There are important factors that could cause actual results to differ materially from those contemplated by such forward-looking statements. These factors include, among others: 
• negative or uncertain worldwide economic conditions;• volatility and cyclicality in the industries in which we operate; • operational risks inherent in chemicals manufacturing, including disruptions as a 
result of severe weather conditions and natural disasters; • our dependence on major customers; • our ability to compete in the industries and markets in which we operate; • our ability to develop new 
products and technologies successfully and the availability of substitutes for our products; • our ability to implement our business strategies; • volatility in the costs and availability of raw materials (including 
but not limited to any and all effects from restrictions imposed by the MARPOL convention and respective International Maritime Organization (IMO) regulations in particular to reduce sulphur oxides (SOx) 
emissions from ships) and energy; • our ability to respond on changes in feedstock prices and EBITDA as well as Adj. EBITDA, as being the basis of our cashflow projections • our ability to realize benefits from 
investments, joint ventures, acquisitions or alliances; • our ability to realize benefits from planned plant capacity expansions and site development projects and the potential delays to such expansions and 
projects; • information technology systems failures, network disruptions and breaches of data security; • our relationships with our workforce, including negotiations with labor unions, strikes and work 
stoppages; • our ability to recruit or retain key management and personnel; • our exposure to political or country risks inherent in doing business in some countries; • geopolitical events in the European Union, 
and in particular a “no-deal Brexit” which may impact the Euro; • environmental, health and safety regulations, including nanomaterial and greenhouse gas emissions regulations, and the related costs of 
maintaining compliance and addressing liabilities; • possible future investigations and enforcement actions by governmental or supranational agencies; • our operations as a company in the chemical sector, 
including the related risks of leaks, fires and toxic releases; • market and regulatory changes that may affect our ability to sell or otherwise benefit from co-generated energy; • litigation or legal proceedings, 
including product liability and environmental claims; • our ability to protect our intellectual property rights and know-how; • our ability to generate the funds required to service our debt and finance our 
operations; • fluctuations in foreign currency exchange and interest rates; • the availability and efficiency of hedging; • changes in international and local economic conditions, including with regard to the 
Euro, dislocations in credit and capital markets and inflation or deflation; • potential impairments or write-offs of certain assets; • required increases in our pension fund contributions; • the adequacy of our 
insurance coverage; • changes in our jurisdictional earnings mix or in the tax laws or accepted interpretations of tax laws in those jurisdictions; • our indemnities to and from Evonik ; • challenges to our 
decisions and assumptions in assessing and complying with our tax obligations; • our status as a foreign private issuer; and • potential difficulty in obtaining or enforcing judgments or bringing actions 
against us in the United States. 

You should not place undue reliance on forward-looking statements. We present certain financial measures that are not prepared in accordance with Generally Accepted Accounting Standards (U.S. GAAP) or 
the accounting standards of any other jurisdiction and may not be comparable to other similarly titled measures of other companies. These non-GAAP measures are Contribution Margin, Contribution 
Margin per Metric Ton, Adjusted EBITDA, Adjusted EPS, Net Working Capital and Capital Expenditures. Adjusted EBITDA, Adjusted EPS, Contribution Margins and Net Working Capital are not measures of 
performance under U.S. GAAP and should not be considered in isolation or construed as substitutes for revenue, consolidated profit (loss) for the period, operating result (EBIT), gross profit or other U.S. GAAP 
measures as an indicator of our operations in accordance with U.S. GAAP. For a reconciliation of these non-GAAP financial measures to the most directly comparable U.S. GAAP measures, see Appendix. 

We have not provided reconciliations of forward-looking Adjusted EBITDA and Adjusted EPS to the most comparable GAAP measures of net income and EPS.  Providing net income and EPS guidance is 
potentially misleading and not practical given the difficulty of projecting event-driven transactional and other non-core operating items that are included in net income and EPS.  Reconciliations of these non-
GAAP measures with the most comparable GAAP measures for historical periods are indicative of the reconciliations that will be prepared upon completion of the  periods covered by the non-GAAP guidance.

Forward-Looking Statements & Non-GAAP 
Financial Measures
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 Delivered strong cash generation despite continued weak underlying end market 
demand conditions and seasonal RCB headwinds 

 Q4 Adjusted EBITDA of $63.2 million 

 RCB and SCB underlying end markets remained well below trend during 4Q19, with 
some evidence of RCB destocking  / conservative customer inventory positioning 

 Top-line reflects continued favorable price / mix, offset by lower volume and 
passing through lower feedstock costs to customers

 Constructive resolution to 2020 contract negotiations, yielding RCB price increase;  
third consecutive year of progress toward achieving higher returns. SCB 2020 
pricing outlook also positive y/y   

Fourth Quarter 2019 Overview

Finished the year with strong cash generation and positive realized 
Rubber and Specialty Carbon Black pricing   
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Resilient Business Model Well Positioned for 2020

2019 Actions taken
 Streamlined management structure, while adding highly experienced key executives

 Upsized, refinanced and extended revolving credit facility on favorable terms through 2024 

 Constructive 2019 negotiations to yield RCB price improvement in 2020

 Successfully installed CBO differential passthroughs on contracts representing substantial 
portion of total volumes; to result in lower earnings volatility in 2020 and beyond 

 First EPA projects well underway with Orange (June 2020) and Ivanhoe (April 2021) on track to 
meet compliance dates; second phase scoping to occur in 2020 to meet December 2022 and 
December 2023 compliance dates 

 First Sustainability Report and included Sustainability in charter of Board NSG Committee, 
reflecting commitment to core value of advancing sustainable operations and growth.  

 Delivered strong cash from operations despite lower demand in each key end market, 
demonstrating business resilience
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Future Focused

Key Actions, Building Strength

Goals Actions Status 

Take out costs 
that can stay out

2020 to benefit from 2019 reduction in force

Focus on 
customers 

New technical lab opened in U.S.

Drive new 
products 

Major product launches:
• COLOUR BLACK FW 310 - Coatings
• PRINTEX ® Kappa 100 – Batteries
• PRINTEX ® Kappa 70 – Wire & Cable

Improve raw 
material recovery 

Substantially Increased portion of contracts with 
differential pass through – reducing earnings volatility 

Prove our 
resilience

Delivered strong cash from operations, executed capital 
program, met financial commitments and drove net debt 
reduction despite weak market conditions



6

Capital Allocation Framework 

• Credit Profile: Net leverage target of 2.0 to 2.5x 
(1)

• Capital Investment Priorities: 
• Essential continuity and safety capital 

• Required EPA spending to meet key 2020-2024 
compliance dates

• Select high return productivity and growth 
investments (e.g., Ravenna expansion, process 
technology)

• Dividend Policy: Maintain stable dividend

• Share Repurchases: Highly unlikely prior to completing 
bulk of EPA spending

Measured and efficient capital allocation remains top priority 

(1) Net debt-to-Adjusted EBITDA
(2) Other includes taxes paid on shares issued and net financing 

Non-EPA 
Capex, $105.2

EPA Capex, 
$50.6

Cash Taxes, 
$24.1

Dividends , 
$48.0

Interest, $20.4

Debt Service, 
$9.7

Other, $11.2

2019 Uses of Cash (2) 

In millions

EPA Indemnification Status:  
• Evonik arbitration filed
• Decision by arbitrators not expected for several years
• Settlement during arbitration possible
• Ultimate use of proceeds to be considered against capital allocation framework
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• Realized pricing gains principally in Rubber

• Rubber volume softness in each major region with 
Specialty weakness more pronounced in the U.S.

• Stronger U.S. Dollar drives negative translation FX 
impact

• Passthroughs not fully recapturing unfavorable 
feedstock differentials 

4Q18 Adjusted EBITDA $64.4

Base Price and Mix $14.5

Volume Impacts -$10.6

FX Translation Impacts -$1.7

Feedstock Differentials -$3.4

Overhead Absorption $1.4

Other (includes fixed 
costs, freight and energy 
impacts)

-$1.4

4Q19 Adjusted EBITDA $63.2

Key Drivers 

Demonstrating Resilience in Challenging Economy

in millions
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Metric(1) 4Q19 4Q18 Y/Y 3Q19 Seq

Volume (kmt) 233.5 256.2 -8.8% 256.4 -8.9%

Revenue $322.4 $386.0 -16.5% $370.2 -12.9%

Contribution Margin $125.6 $129.4 -3.0% $135.4 -7.2%

Contribution Margin/ton $538.0 $505.1 6.5% $527.9 1.9%

Cash from Operations $88.8 $55.1 61.1% $68.5 29.6%

Net Income $19.0 $15.7 21.1% $24.3 -21.8%

Adj. EBITDA $63.2 $64.4 -1.9% $68.1 -7.1%

Adj. EBITDA Margin 19.6% 16.7% 290 bps 18.4% 120 bps

EPS (Basic) $0.32 $0.27 $0.05 $0.40 -$0.08

Adjusted EPS $0.42 $0.42 $0.00 $0.52 -$0.10

(1) See Appendix for reconciliation of non-GAAP measures to the most directly comparable U.S. GAAP measure 

• Lower volumes and top line y/y 
reflect weaker economy and 
resulting below-trend growth 
across key end markets 

• Higher contribution margin per 
ton y/y reflects favorable 
Specialty mix

• Increase in cash from operations 
primarily driven by lower net 
working capital

• Net income increase due to lower 
depreciation and non recurring 
prior year costs offsetting 
decrease in Adjusted EBITDA

Key Drivers

$ in millions

Demonstrating Resilience in Challenging Economy
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129.5

125.6

14.5
10.6

3.2
3.4

1.1

4Q18 Base Price/Mix Volume FX Differentials Other 4Q19

64.4 63.23.8
1.5 2.1 1.0

4Q18 Contribution
Margin

FX on
Fixed Costs

Fixed Costs S&A and Other 4Q19

Net Income 2)

Contribution Margin Variance Adjusted EBITDA Variance 
Not to scale Not to scale

1) See Appendix for reconciliation of non-GAAP measures to the most directly comparable U.S. GAAP measure
2) Full year 2019 effective tax rate 27.6%
3) Other primarily reflects y/y impact of Non Recurring Items

15.7

19.0
1.2

0.8
1.8 1.1

6.0

4Q18 Adj EBITDA Tax Finance Costs Depreciation Other 4Q19

Not to scale

Demonstrating Resilience in Challenging Economy

3)

$ in millions

1)
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FY 2019 Cash Flow Generation 

Net cash provided by operating activities strong for quarter and year 

1)

Q4
2019

Actual
FY 2019

Adjusted EBITDA 63 267

Uses of Cash :

Less:  Non-EPA Capex -39 -105

Less:  Cash Income Tax -8 -24

Less:  Interest Payments -5 -20

Change in provision  1 -10

Plus:  Change in NWC 50 50

Other -10 -38

Change in Cash before  EPA 
Capex and Dividend 52 120

Less:  EPA Capex -22 -51

Less:  Dividends -12 -48

Change in Cash before Debt 18 21

Change in Borrowings -8 -4

Debt Repayments & Other -2 -10

Change in Cash before FX 8 7

Strong Cash Generation and Flexible Capital Management 

57.0 64.1 63.7

231.5 155.8

48.0

9.7
10.9 0.4

Cash at
12/31/18

Net Cash
Provided by
Operating
Activities

Capex Dividends Debt Service Net
Financing

Activity and
Other Items

Cash at
12/31/19
before FX

FX Impact Cash at
12/31/19
after FX

$ in millions

1) Other includes change in other current assets and current liabilities

1)

$ in millions



11

A Strong Balance Sheet with Substantial Flexibility

Balance Sheet Highlights as of 
12/31/2019 

Cash & Cash Equivalents  $63.7

Total Short Term Debt, net $36.4

Total Long Term Debt, net $630.3

Net Debt 
1)

$609.1

2019 FY 2019 Net Debt Guidance  $635.0 

Net Debt/LTM Adjusted EBITDA 2.28x

1) Long-term financial debt, net plus short-term financial debt, net less cash and cash equivalents and add back of capitalized transaction costs
2) Does not include short term local bank drawings. Also does not show current or projected levels of drawings against RCF but only maturity profile

Debt Maturity Profile2)

$355 Million of Liquidity at Year End 

$63.7

$249.0

$42.8

Group Liquidity at year-end 2019 
in mUSD

Cash and cash
equivalents

Undrawn RCF incl.
Ancillary Facilities

Undrawn uncommitted
credit lines

$63.7

$249.0

$42.8
Cash and cash equivalents

Undrawn RCF incl. ancillary
facilities

Undrawn uncommitted
credit lines

in millions
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Specialty Carbon Black

Metric 4Q19 4Q18 Y/Y 3Q19 Seq

Volume (kmt) 56.8 60.8 -6.5% 60.4 -5.8%

Revenue $114.8 $126.9 -9.6% $122.8 -6.6%

Gross Profit $43.2 $39.1 10.5% $41.4 4.6%

Gross 
Profit/ton

$760.7 $643.6 18.2% $685.3 11.0%

Adj. EBITDA $31.8 $29.0 9.5% $30.0 6.1%

Adj.
EBITDA/ton 

$559.0 $477.5 17.1% $496.3 12.6%

Adj. EBITDA 
Margin

27.7% 22.9% 480 bps 24.4% 330 bps

• Weaker trading environment 
generally but mainly U.S., driven by 
polymer and coatings end markets 

• Higher 4Q19 Gross Profit per ton y/y 
reflects positive mix and favorable 
feedstock cost development

• Gross Profit Per Ton

• 4Q19 increase y/y and q/q 
primarily reflects favorable mix

• Recent TTM trend stabilizing 
following decline vs 2018 due to 
FX, higher differentials and 
product mix

$ in millions

748 772 763 760 727
668 653 679

$500

$700

$900

Q1 18 Q2 18 Q3 18 Q4 18 Q1 19 Q2 19 Q3 19 Q4 19

Quarterly (TTM) Gross Profit Per Ton 

Key Drivers 
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Specialty Business Results and Expectations

• Improved mix, price and fixed cost development 

• Weaker volumes reflect challenging environment, particularly in NA and 
W. Europe, with polymer, pipe and film end markets all lower 

• Stronger U.S. Dollar drives negative translation FX impact

• Favorable oil price effects on inventory valuation 

in millions

4Q18 Adjusted 
EBITDA 

$29.0

Base Price and Mix $4.6

Volume Impacts -$3.9

FX Translation 
Impacts

-$1.1

Feedstock 
Differentials

-$0.6

Overhead Absorption -$1.1

Other  $4.9

4Q19 Adjusted 
EBITDA

$31.8

Key Drivers  

Expectations for 2020

• Positive price realization, fully offset by lower volumes, higher feedstock 
costs and normalized incentive levels 

• Continued sluggish automotive OEM and polymer end market trends 
globally; no upturn anticipated 

• Significant increase in contractual CBO surcharges and optimizing 
feedstock mix to mitigate IMO 2020 impact and reduce earnings volatility  

• Continued tight cost control

• FX assumed at Q4 level
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Rubber Carbon Black

Metric 4Q19 4Q18 Y/Y 3Q19 Seq

Volume (kmt) 176.7 195.4 -9.6% 196.0 -9.9%

Revenue $207.7 $259.1 -19.8% $247.4 -16.0%

Gross Profit $45.8 $56.5 -19.1% $57.3 -20.2%

Gross 
Profit/ton

$259.0 $289.2 -10.5% $292.5 -11.5%

Adj. EBITDA $31.4 $35.4 -11.3% $38.1 -17.5%

Adj.
EBITDA/ton 

$177.8 $181.3 -1.9% $194.3 -8.5%

Adj. EBITDA 
Margin

15.1% 13.7% 140 bps 15.4% -30 bps

Key Drivers 

• Broad-based volume weakness
reflecting continued soft auto OE and 
strong seasonality

• Revenues decreased 19.8% primarily 
due to pass through of lower feedstock 
costs and lower volume

• Gross Profit Per Ton

• 4Q19 decline reflects negative 
differentials, feedstock dynamics 
and energy sales. 

• Steady to rising TTM trend despite 
feedstock fluctuations, reflects 
higher pricing and effective raw 
material passthrough

$ in millions

236 248 271 280 285 293 291 284

$100

$300

$500

Q1 18 Q2 18 Q3 18 Q4 18 Q1 19 Q2 19 Q3 19 Q4 19

Quarterly (TTM) Gross Profit Per Ton
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Rubber Business Results and Expectations

• Price increases realized, reflecting 2019 contract base price increase 

• Volume decline driven by combination of seasonal destocking and continued 
APAC and EMEA underlying weakness, in particular 

• Raw material passthroughs not fully offsetting differential headwind 

• Other decline primarily reflects pass through of lower feedstock costs to 
customers and lower energy sales

in millions

4Q18 Adjusted 
EBITDA

$35.4

Base Price and Mix $9.8

Volume Impacts -$6.7

FX Translation 
Impacts

-$0.6

Feedstock 
Differentials

-$2.7

Overhead 
Absorption

$2.5

Other -$6.3

4Q19 Adjusted 
EBITDA

$31.4

• Significant price increases realized, partially offset by lower volume (driven by 
continued sluggish replacement tires and lower MRG) and normalized incentive 
levels 

• Continued sluggish automotive OEM and MRG end market growth globally; no 
upturn anticipated. Stable underlying replacement tire market. 

• Increasing contractual CBO surcharges and optimizing feedstock mix to mitigate 
IMO 2020 impact and reduce earnings volatility  

• Continued tight cost control

• FX assumed at Q4 level

Key Drivers  

Expectations for 2020
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2020 Key Messages

 Adjusted EBITDA in the range of $250 million and $280 million, reflecting favorable RCB and SCB price 
realization offset by lower volumes (below trend growth across most end markets) and higher costs 
(normalization of incentive comp)

 Heaviest EPA spending to be completed in 4 more quarters, in line with current milestones

 Proactive capital management, with $20-25M in total discretionary capex spending, providing substantial 
flexibility to manage cash nimbly

 Lower differential impact and earnings volatility, reflecting substantial increase in passthroughs

 Lean business – 2019 cost actions benefitting 2020 y/y  

 Ravenna expansion on track to deliver growth in 2021, with mechanical completion and qualifications 
commencing in 2020

 Targeting net leverage of 2.0 to 2.5x

 Timing on conclusion of Evonik arbitration not expected for several years

 Appropriate actions taken to protect our employees and operations from COVID-19; guidance includes best 
estimate of financial impact to the extent that operational impacts are limited to 1Q20 

Expect to generate strong cash from operations again in 2020, 
despite sluggish end market dynamics 
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Guidance and Assumptions FY 2020 
Guidance

Adjusted EBITDA $250M - $280M

Cash Capex $130M - $150M

Depreciation & Amortization $95M - $100M 

Tax Rate 29% - 30%

Cash Debt Service $20M - $24M

Basic Share Count at December 31, 2020 60.6M

Select Assumptions and Sensitivities 

Net Change in Working Capital • Assumes no change in oil prices, on average for FY20
• $10/bbl change in oil price changes NWC over 3-4 month period 

by $27 - $30 million  

FX • Based on 4Q19 avg FX rates
• 1% change in Euro amounts to ~$2M EBITDA FY impact 

Oil Prices • Based on 4Q19 avg oil prices 
• 1% change in oil feedstocks amounts to ~$1M EBITDA FY impact

Differentials • Based on 4Q19 average spreads
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APPENDIX
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Specialty Carbon Black - Business Profile

42.8%

23.0%

34.2%

EMEA

Americas

Asia

Polymers 
54.2%

Coatings
14.1%

Special Applications
4.4%

Dealer/Distributor 
13.2%

Printing Systems
14.1%
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39.4%

40.0%

20.6%

EMEA

Americas

Asia

Tire  & Technical Tire
73.7%

Distributor/Dealer
3.3%

MRG
23.0%

Rubber Carbon Black – Business Profile

FY2019 Gross Sales by Region Where Sold Historical Gross Profit
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Gross Sales by Producing Location Gross Sales by Region Where Sold
Region 4Q18 4Q19 Region 4Q18 4Q19
EMEA 58.6% 61.1% EMEA 39.5% 41.5%

Americas 20.3% 17.4% Americas 24.0% 20.2%

Asia 21.1% 21.5% Asia 36.5% 38.3%

Total 100% 100% Total 100% 100%

Gross Sales by Region – Specialty Segment
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Gross Sales by Producing Location Gross Sales by Region Where Sold
Region 4Q18 4Q19 Region 4Q18 4Q19
EMEA 36.2% 37.2% EMEA 38.2% 37.8%

Americas 41.2% 39.5% Americas 38.8% 39.5%

Asia 22.6% 23.3% Asia 23.0% 22.7%

Total 100% 100% Total 100% 100%

Gross Sales by Region – Rubber Segment
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Carbon Black Total Industry Production by Region

2020 Global Carbon Black Industry Demand 

Region KMT %

North America 1,945 13.6%

European Union 1,750 12.3%

Asia (excl China) 3,815 26.8%

China 5,250 36.9%

South America 630 4.4%

Eastern Europe 425 3.0%

Africa Mideast 425 3.0%

Total 14,240

Source:  Notch Consulting January 2020 Carbon Black Quarterly Newsletter

Projected NA CB Industry 
Cumulative Demand Increase

Year KMT

2019 45

2020 67

2021 91

2022 118

2023 140

Source:  OEC
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Historical Non-GAAP Metrics Reconciliation

1 Includes costs such as raw materials, packaging, utilities and distribution 
2 Finance costs, net consists of Finance income and Finance costs
3 Consulting fees related to the Group strategy include external consulting fees from establishing and implementing our operating, tax and organizational strategies including merger and acquisition strategies.
4 Other non-operating is primarily restructuring related and includes expenses related to Long Term Incentive Plan

2018 2019

Revenue 386 322

Variable costs (1) -257 -196

Contribution Margin 129 126

Sales volume (in kmt) 256 234

Contribution Margin per Metric Ton 505 538

Net Income 16 19

Income tax expense 5 7

Equity in Earnings of Affiliated companies 0 0

Income from Operations before Income Taxes and Equity in Earnings of 
Affiliated Companies 21 26

Finance costs, net (2) 6 7

Income from Operations (EBIT) 27 33

Depreciation and amortization 26 25

EBITDA 53 58

Consulting fees related to group strategy (3) 2 1

Other non-operating (4) 9 4

Adjusted EBITDA 64 63

Thereof Adjusted EBITDA Specialty Carbon Black 29 32

Thereof Adjusted EBITDA Rubber Carbon Black 35 31

EPS 0.27 0.32

Long Term Incentive Plan 0.07 0.03

Other Adjustments including restructuring 0.11 0.05

Amortization of Acquired Intangible Assets 0.03 0.02

Foreign Exchange Rate Impacts to Financial Results -0.01 0.04

Amortization of Transaction Costs 0.00 0.01

U.S. GAAP conversion impact 0.01 0.00

Tax Effect on Add Back Items -0.06 -0.05

Adjusted EPS 0.42 0.42

Historical Non-GAAP Metrics Reconciliation in $ per share

Historical Non-GAAP Metrics Reconciliation ($million unless otherwise stated)

Three Months Ended December 31,
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Historical Non-GAAP Metrics Reconciliation

2018 2019

Revenue 1578 1476

Variable costs (1) -1000 -935

Contribution Margin 578 541

Sales volume (in kmt) 1085 1023

Contribution Margin per Metric Ton 533 529

Net Income 121 87

Income tax expense 47 33

Equity in Earnings of Affiliated companies

Income from Operations before Income Taxes and Equity in Earnings of 
Affiliated Companies 168 120

Finance costs, net (2) 28 27

Income from Operations (EBIT) 196 147

Depreciation and amortization 98 97

EBITDA 294 244

Consulting fees related to group strategy (3) 5 3

Other non-operating (4) -5 20

Adjusted EBITDA 294 267

Thereof Adjusted EBITDA Specialty Carbon Black 149 122

Thereof Adjusted EBITDA Rubber Carbon Black 145 145

EPS 2.04 1.45

Long Term Incentive Plan 0.23 0.16

Other Adjustments including restructuring -0.25 0.22

Amortization of Acquired Intangible Assets 0.20 0.13

Foreign Exchange Rate Impacts to Financial Results 0.02 0.06

Amortization of Transaction Costs 0.04 0.03

U.S. GAAP conversion impact 0.00 0.00

Tax Effect on Add Back Items -0.07 -0.18

Adjusted EPS 2.21 1.87

Historical Non-GAAP Metrics Reconciliation in $ per share

Historical Non-GAAP Metrics Reconciliation ($million unless otherwise stated)

Twelve Months Ended December 31,

1 Includes costs such as raw materials, packaging, utilities and distribution 
2 Finance costs, net consists of Finance income and Finance costs
3 Consulting fees related to the Group strategy include external consulting fees from establishing and implementing our operating, tax and organizational strategies including merger and acquisition strategies.
4 Other non-operating is primarily restructuring related and includes expenses related to Long Term Incentive Plan
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Non-U.S. GAAP Metric Definitions

In this presentation we refer to Adjusted EBITDA, Contribution Margin, Contribution Margin per ton, Net Working Capital, Capital Expenditures and Adjusted EPS, 
which are financial measures that have not been prepared in accordance with Generally Accepted Accounting Standards (U.S. GAAP) or the accounting standards of 
any other jurisdiction and may not be comparable to other similarly titled measures of other companies.  We refer to these measures as “non-GAAP” financial 
measures. Adjusted EBITDA is defined as operating result (EBIT) before depreciation and amortization, adjusted for acquisition related expenses, restructuring 
expenses, consulting fees related to group strategy, share of profit or loss of joint venture and certain other items. Adjusted EBITDA is used by our management to 
evaluate our operating performance and make decisions regarding allocation of capital because it excludes the effects of certain items that have less bearing on the 
performance of our underlying core business. Our use of Adjusted EBITDA has limitations as an analytical tool, and you should not consider it in isolation or as a 
substitute for analysis of our financial results as reported under U.S. GAAP. Some of these limitations are: (a) although Adjusted EBITDA excludes the impact of 
depreciation and amortization, the assets being depreciated and amortized may have to be replaced in the future and thus the cost of replacing assets or acquiring 
new assets, which will affect our operating results over time, is not reflected; (b) Adjusted EBITDA does not reflect interest or certain other costs that we will continue to 
incur over time and will adversely affect our profit or loss, which is the ultimate measure of our financial performance and (c) other companies, including companies 
in our industry, may calculate Adjusted EBITDA or similarly titled measures differently. Because of these and other limitations, you should consider Adjusted EBITDA 
alongside our other U.S. GAAP-based financial performance measures, such as consolidated profit or loss for the period.

Contribution Margin is calculated by subtracting variable costs (such as raw materials, packaging, utilities and distribution costs) from our revenue. We believe that 
Contribution Margin and Contribution Margin per Metric Ton are useful because we see these measures as indicating the portion of revenue that is not consumed by 
such variable costs and therefore contributes to the coverage of all other costs and profits.

Adjusted EPS is defined as profit or loss for the period adjusted for acquisition related expenses, restructuring expenses, consulting fees related to group strategy, 
certain other items (such as amortization expenses related to intangible assets acquired from our predecessor and foreign currency revaluation impacts) and 
assumed taxes, divided by the weighted number of shares outstanding. Adjusted EPS provides guidance with respect to our underlying business performance without 
regard to the effects of (a) foreign currency fluctuations, (b) the amortization of intangible assets which other companies may record as goodwill having an indefinite 
lifetime and thus no amortization and (c) our start-up and initial public offering costs. Other companies may use a similarly titled financial measure that is calculated 
differently from the way we calculate Adjusted EPS.

We define Net Working Capital as the total of inventories and current trade receivables, less trade payables. Net Working Capital is a non-GAAP financial measure, 
and other companies may use a similarly titled financial measure that is calculated differently from the way we calculate Net Working Capital.

We have not provided reconciliations of forward-looking Adjusted EBITDA and Adjusted EPS to the most comparable GAAP measures of net income and EPS.  
Providing net income and EPS guidance is potentially misleading and not practical given the difficulty of projecting event-driven transactional and other non-core 
operating items that are included in net income and EPS.  Reconciliations of these non-GAAP measures with the most comparable GAAP measures for historical 
periods are indicative of the reconciliations that will be prepared upon completion of the  periods covered by the non-GAAP guidance.
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