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Forward looking statements and non-GAAP measures
Caution Regarding Forward-Looking Statements 

This presentation contains forward-looking statements and forward-looking information within the meaning of applicable US and Canadian securities legislation (collectively, “forward-looking 

statements”), including, in particular, statements regarding future financial and operational results, opportunities, and any other statements regarding events or developments that Ritchie Bros. 

believes or anticipates will or may occur in the future. Forward-looking statements are statements that are not historical facts and are generally, although not always, identified by words such as 

“expect”, “plan, “anticipate”, “project”, “target”, “potential”, “schedule”, “forecast”, “budget”, “estimate”, “intend” or “believe” and similar expressions or their negative connotations, or 

statements that events or conditions “will”, “would”, “may”, “could”, “should” or “might” occur. All such forward-looking statements are based on the opinions and estimates of management as 

of the date such statements are made. Forward-looking statements necessarily involve assumptions, risks and uncertainties, certain of which are beyond Ritchie Bros.’ control, including risks 

and uncertainties related to: the duration and impact of the COVID-19 pandemic on Ritchie Bros.’ operations, the operations of our customers general economic conditions and conditions 

affecting the industries in which Ritchie Bros. operates; the maintenance of important business relationships; our ability to commercialize new platform solutions and offerings; deterioration of 

or instability in the economy, the markets we serve or the financial markets generally; strategic transactions; as well as the risks and uncertainties set forth in Ritchie Bros.’ Annual Report on 

Form 10-K for the year ended December 31, 2021 and Ritchie Bros.’ subsequent Quarterly Reports on Form 10-Q, which are available on the SEC, SEDAR, and Ritchie Bros.’ websites. The 

foregoing list is not exhaustive of the factors that may affect Ritchie Bros.’ forward-looking statements. There can be no assurance that forward-looking statements will prove to be accurate, and 

actual results may differ materially from those expressed in, or implied by, these forward-looking statements. Forward-looking statements are made as of the date of this presentation and 

Ritchie Bros. does not undertake any obligation to update the information contained herein unless required by applicable securities legislation. For the reasons set forth above, you should not 

place undue reliance on forward-looking statements.

This presentation contains certain non-GAAP financial measures. For a discussion of non-GAAP measures and the most directly comparable GAAP financial measures, see the Appendix to this 

presentation as well as our quarterly report on form 10-Q for quarter ended March 31, 2022, which are available on the SEC and SEDAR websites and at: investor.ritchiebros.com. These non-

GAAP financial measures are not measures of financial performance in accordance with GAAP and may exclude items that are significant in understanding and assessing our financial condition 

and results. Therefore, these measures should not be considered in isolation or as alternatives to measures of profitability, liquidity or other performance under GAAP. These measures may not 

be comparable to similarly-titled measures used by other companies.

This presentation also includes certain forward-looking non-GAAP financial measures. We are unable to present a quantitative reconciliation of this forward-looking non-GAAP financial 

information because management cannot reliably predict all of the necessary components of such measures. Accordingly, investors are cautioned not to place undue reliance on this 

information.

All figures are in US dollars, unless otherwise noted.
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Quarter Highlights

Customers Our True North

Discontinued

• Lead with innovation – enhancing digital experience for customers

• Bids per lot sold and used pricing remains strong

• Continue to learn how to best service customer needs in current environment

• Welcomed customers back to Orlando

• Notified CMA we will not be proceeding to Phase 2 review

• Transaction will automatically terminate on June 28th, 2022

• Redeemed deal contingent notes that were held in escrow at par

Euro Auctions

Performance Solid Results 
• 1Q GTV growth of +13%

• 1Q Service Revenue increased +19% YoY / (~17% organic)

• 1Q Non-GAAP Adjusted Operating Income* increase of +54% YoY

Journey to
Marketplace

• Hosting investor event in Ft. Worth May 18th

• Transparency on our journey and transformation to marketplace Investor Event

*Non-GAAP measures; please see appendix for reconciliation. 
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Gross Transaction Value Overview

• +13% increase with strength in all regions with no meaningful foreign exchange or auction calendar shifts impacting the quarter

• GTV was driven by strong mix adjusted used equipment values partially offset by lower lot counts and unfavorable mix
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Financial Overview

Other Service Revenue

$245 mm +19% $89mm +54%

Non-GAAP Adjusted EPS*Total Service Revenue 
Non-GAAP Adjusted 
Operating Income*

• Strong contribution from A&M and 
other service revenue 

• Total Organic Service Revenue 
growth ~17%

$44 mm +29% $0.46 +44%

• Organic Other Service Revenue 
Growth of ~15%

• SmartEquip revenue of $4.7mm

• 71% increase in RBFS to $15.7mm

• Cost of service increased ~3%

• SG&A costs increased ~11%

Total Service Revenue Non-GAAP Adjusted Operating Income & EPS*

• Higher interest expense driven by 
deal contingent Euroauction bonds

*Non-GAAP measures; please see appendix for reconciliation. Percentages: YoY Growth
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Auction and Marketplaces
A&M Service Revenue: +17% YoY Inventory Revenue: +19% YoY Inventory Return & Rate*

• Inventory rate remain strong at ~11.7%

• Solid contribution from At-Risk team as 
strong pricing continues

A&M Service Revenue as % of Total GTV : 13.9%

Regional Service Revenue growth: 

• United States : +12%

• Canada : +38%

• International : +18%

* Return  = Inventory Sales Revenue – Cost of Inventory Sold; Rate = Return / Inventory Sales Revenue

• United States : +34%

• Canada : -7%

• International : +4%
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Cost of Service and SG&A 

Cost Of Service 

• Costs increased ~3% due to higher employee compensation expense as 
result of acquisition of Smart Equip.  Excluding smart equip, cost of service 
was flat. 

SG&A

• Total SG&A expenses increased ~11% in 1Q; 

• Total 1Q21 SG&A expense includes:

• ~$5.4mm in share base payments

• ~$2.3mm in non-recurring advisory, legal and restructuring costs 

• SG&A excluding these highlighted items increased ~8%.

• ~8% growth in SG&A ex expenses highlighted above was driven by our IT 
strategy to build a new digital technology platform, costs associated with 
our accelerate growth initiatives, and increase in travel by sales force. 

• Currently expect 2Q22 SG&A, exclusive of share base payments, non-
recurring, to be between $128mm to $133mm

Cost of service + SG&A up ~9% YoY Maximizing Customer Experience and Investing for growth
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Trailing 4 Quarter Operating Free Cash Flow

Operating Free Cash Flow / Non-GAAP Adjusted Net Income

Balance Sheet, Liquidity, & Operating Free Cash Flow
Adjusted Net Debt / TTM Non-GAAP Adjusted EBITDA* Operating Free Cash Flow 

• Available credit facilities of ~$1.1bn of which ~$878 mm is unused at end 
of the first quarter. 

• Currently expect interest expense of ~$18mm for 2Q22 and ~$12 run 
rate starting 3Q22

• Operating free cash flow was impacted by timing, size, and 
number of auctions. 

• Continue to exceed Evergreen Target of 100% OFCF / non-GAAP 
Adjusted Net Income

*Non-GAAP Measure
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Current Trends and Looking Forward

• Equipment availability remains tight as OEMs continue to digest uncertainty 
around supply chain, logistics, and labor

• Equipment continues to age and end users will need disposition services as 
they engage in fleet upgrades or fleet realignment decisions 

• RBA continues to make strides by putting foundational pieces of the strategy 
into place through organic test and learn models and M&A



Appendix 

• Gross Transaction Value 

• Mix Adjusted Pricing Indices & Sector Mix: United States and Canada 

• US GAAP – Reconciliation of Non-GAAP measures 

• The following tables reconcile non-GAAP measures referred to in this presentation to the most directly comparable GAAP measure reflected in the 
Company’s financial statements.  



GTV Sector Mix and Used Equipment Pricing Trends
Sector Mix Used equipment prices:  Mix Adjusted Pricing Indices

• Construction assets include heavy equipment such as trucks, excavators, 
cranes and dozers. 

• Transportation assets include vehicles, buses, trailers and trucks that are 
used for transport

• Sign up for free monthly report: 
https://www.rbassetsolutions.com/market-trends-report 

• Find prior reports at: 

https://investor.ritchiebros.com/Market-Trends-Report  
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